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Price $0.95
52 Week Range ($0.51 - $3.57)
Price Target $4.00
Market Cap (mil) $82.54
Shares out (mil) 86.88
3-Mo Avg Vol 1,660,142
Cash per share $0.21
Total Debt (mil) $226.60
Debt/Equity NM

Revenues (thousands) $
Yr Dec 2021A 2022E 2023E

 Actual Curr Prev Curr Prev
Mar 9,491A 70,254A – 119,657E 106,639E

Jun 16,308A 93,913A 96,882E 122,886E 114,827E

Sep 30,919A 125,811E 106,651E 126,253E 120,256E

Dec 41,047A 137,561E 92,868E 129,566E 126,599E

YEAR 82,948A 427,539E 366,655E 498,362E 468,321E

EBITDA (thousands) 
Yr Dec 2021A 2022E 2023E

 Actual Curr Prev Curr Prev
Mar (15,543)A 3,779A – 13,722E 13,146E

Jun (8,278)A 2,814A 10,953E 14,382E 14,317E

Sep (8,041)A 8,090E 9,696E 14,819E 15,636E

Dec (14,211)A 9,257E 9,625E 15,007E 16,904E

YEAR (46,073)A 23,940E 34,048E 57,930E 60,002E

EPS $
Yr Dec 2021A 2022E 2023E

 Actual Curr Prev Curr Prev
Mar (0.40)A (0.45)A – (0.06)E (0.07)E

Jun (0.16)A (0.32)A (0.46)E (0.03)E –

Sep (0.16)A 0.11E (0.38)E 0.00E 0.01E

Dec (0.21)A 0.05E (0.18)E 0.02E 0.03E

YEAR (1.05)A (0.94)E (1.47)E (0.07)E (0.05)E

Orbital Infrastructure Group
Estimate Change

Buy
Volatility:  5

 

Power and Telecom Continue Growth as Solar in
Rationalized
 

We reiterate our Buy rating and price target of $4.00/shr based upon a 2023E EV/
EBITDA of 11. Our 2023 Enterprise Value estimate is $658.8MM. Our 2023 EBITDA
estimate is $57.9MM.
The Power and Telecommunications businesses are outperforming expectations and
are the basis for management’s upward revenue revision of $405-$450MM from prior
$375-$435MM. EBITDA guidance remains unchanged at $38-$43MM.
In Power, the positive integration of organic Orbital Power (OP) and acquired Front Line
Power (FLP) has been accomplished faster than expected. OP margins are improving
and it is driving revenue growth in the division.
AGP Comments: OP margin improvement under FLP leadership was something we
anticipated by early 2023. Evidence of the improvement mid-2022—plus MSA growth
—was not an expectation. We are seeing yet another reason why OIG went to the well
to bring FLP into the fold.
In Telecom, ARDOF work that drives the core business has accelerated beyond
expectations while tuck-in acquisitions like IMMCO are not only increasing their own
activity but are leading to new work in the field. OIG expects to sign contracts with a
new Tier 1 telecom developer by YE22/early 2023 as the result of recent impactful tuck-
in acquisitions at GTS.
AGP Comments: Similar to OP within Power, the outperformance of tuck-in
acquisitions at GTS is a pleasant surprise. We think getting a contract with another Tier
1 provider—particularly if it represents some geographic expansion—will be a strong
positive for GTS in 2023.
Due to the unpredictability of utility-scale EPC work, OIG is shifting to the role of EPC
subcontractor. In essence, OIG will bid for work on projects that are firm to proceed
and managed by EPC’s that either do not maintain an assembly capability, are having
difficulty finding sufficient skilled labor to finish projects or believe Orbital will do a
more consistent on-budget installation job than would occur in-house. Orbital gets
more surety in projecting revenues, does not have to provide project bonding, and will
generate better total margins as the result.
AGP Comments: We made clear our concern regarding prior solar guidance in our
1Q22 update. It appears that new leadership in the division, plus the oversight of GTS
management, has meaningfully increased accountability.
We like the shift to solar installer of choice for those EPCs that want or need to shop
out the work. While OIG’s solar division guidance has long left something to be desired,
the actual work performed has been up to snuff and should remain attractive to the
industry, particularly in a tight quality labor market. We think it entirely possible that with
a better balance sheet and the other two divisions growing apace that OIG could return
to a true EPC function at some point in the future. Taking a step back to develop a more
predictable book of business seems like a smart move at the present time.
We also like this change in solar relative to the power division.
FLP in particular revolves around TX utilities. TX has shown a love-hate relationship
with renewables, in our opinion. It has the most wind generation in the country yet
ERCOT has had to tell operators to stop producing in the midst of a historic killer heat
wave for lack of T&D infrastructure to move the wind power to end-markets like the
DFW metroplex that could easily consume it.
The February 2021 winter storm that brought the state to a standstill was ascribed by
certain political constituencies to renewable energy despite the fact that majority opinion
saw frozen natural gas pipelines as the issue.
There is no need for OIG to get caught in the middle. With the shift to subcontractor of
choice it can built projects that utilities have already signed off on at the EPC level and
avoid any ideological headaches, whether in TX or anywhere else. In the meantime, OP
will build out the infrastructure that will move more power to consumers regardless of its
source, primarily in TX with FPL and in other states through the organic Orbital Power.

Please refer to important disclosure information and Regulation Analyst Certification found on pages 6 - 7 of this report.



• 2Q22 revenues, were $93.9MM vs our estimate of $96.9MM. Results were 38%
higher QoQ.

• Electric Power (EP) revs were $41.3MM, up from 1Q22 $39.7MM, and above our
$34.2MM estimate.

• Telecommunications (TC) revs were $20.4MM, up from $16.1MM 1Q22, and our
$16.8MM estimate

• Renewables revs were $32.3MM, up from $14.5MM 1Q22 while below our $45.9MM
estimate. The Black Bear solar project is on track and expected to be completed
within the next several months.

• Adjusted EBITDA was $2.1MM, down from $3.78MM 1Q22.

• OEG guided 12-month backlog of $291.0MM while total backlog of $495.3MM
dropped 4% from 1Q222 $513.5MM.

Please see our further discussion and updated model below.

Page 2 of 7A.G.P. / Alliance Global Partners member FINRA | SIPC

Orbital Infrastructure Group August 12, 2022



Investment Summary:
OIG is a diversified infrastructure services company in the electric power, telecommunications, and utility-scale solar sector.

Valuation:
We rate OIG a Buy with a price target of $4.00/shr based upon a 2023 EV/EBITDA of 11. Our 2023 Enterprise Value estimate is $658.8MM. Our 2023
EBITDA estimate is $57.9MM.

Risks to achievement of target price:
The primary challenge to our target at present is OIGs ability to restructure its balance sheet in a way that can promote both organic growth and
opportunistic tuck-in acquisitions.

Company description:
Orbital Infrastructure Group (fka Orbital Energy Group) has businesses in electrical power , telecommunications, and solar EPC.
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New 2022 Revenue and EBITDA Forecast 

OIG management provides the following revised revenue guidance for 2022: 

 Electric Power: Was $115-$130MM; Now $160-$170MM, an increase of 39% and 31%, respectively. 

 Telecommunications: Was $60-$70MM; Now $82-$92MM, an increase 37% and 31%, respectively. 

 Renewables: Was $200-$225MM; Now $165-$185MM, a decrease of 18% and 18%, respectively. 

Prior Adjusted EBITDA guidance of $38-$43MM remains unchanged. 

Our revised 2022 revenue estimate is $427.5MM with an EBITDA estimate of $23.9MM. 

Our Revised 2023 Forecast 

Our revised EP revenue estimate is $206.3MM, up from prior $145.5MM 

We revised TC revenue estimate is $132.2MM, up from prior $72.4MM. 

We revised renewables revenue estimate is $159.8MM down from prior $240.0MM. 

Our revised 2023 Revenue estimate is $498.4MM, up ~17% YoY, with an EBITDA estimate of $57.9MM. We are 
encouraged that OIG’s core power and telecom markets continue to show growth despite the variable current 
economic outlook. 

Our weighted 2023 EBITDA margin is 18%, up from prior 12%. EBITDA margin growth is a combination of less 
solar revenues at better margins, revenue and margin growth in the power division, particularly from the 
accelerated improvement in organic Orbital Power, and revenue and margin growth in telecom, particularly 
from higher margin growth at IMMCO. 

Debt and Liquidity 

Although OIG ended the quarter with ~$32MM in cash on the balance sheet, there is no doubt that the current 
debt structure features high interest rates, ties up a significant portion of cash flow with both interest service 
and various covenants, and the company continues to have to call upon high-cost short-term debt to fill in gaps. 

Nevertheless, OIG has never lacked for sources of funds, and with the core power and telecom business 
platforms performing admirably, we expect the balance sheet to look much different—and better—by YE22. We 
expect the core goals to be reduction of interest rates and cash required to service, to improve debt structure 
and amortization, and potential a reduction of restrictions associated with some debt currently in place. 
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      Source: Company Presentations, SEC filings, Alliance Global Partners 
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Important Research Disclosures

Distribution of Ratings/IB Services
IB Serv./Past 12 Mos.

Rating Count Percent  Count Percent
BUY [BUY] 113 81.88  6 5.31
HOLD [NEUTRAL] 20 14.49  2 10.00
SELL [SELL] 0 0.00  0 0
NOT RATED [NR] 5 3.62  1 20.00
UNDER REVIEW [UR] 0 0.00  0 0

Disclosures
"Firm" used in the this section of the report entitled "Disclosures" refers to A.G.P. / Alliance Global Partners or Euro
Pacific Capital, a division of A.G.P. / Alliance Global Partners. The Firm expects to receive or intends to seek
compensation for investment banking services from all companies under research coverage within the next three months.
The Firm or its officers, employees or affiliates, other than the research analyst authoring this report and his/her supervisor,
may execute transactions in securities mentioned in this report that may not be consistent with the report’s conclusions.
Sources referenced in this report: The information and statistics in this report have been obtained from sources we believe
are reliable but we do not warrant their accurance or completeness.
Manager/Comanager Disclosure - The Firm or its affiliates have managed, co-managed or participated as an underwriter
in a public or private offering of securities for Orbital Infrastructure Group in the last 12 months. As such, the Firm or its
affiliates has received compensation for these "investment banking services" in the last twelve months.

Acted as Sales Agent for At-the-Market Offering Disclosure - The Firm or its affiliates served as sales agent in an At-the-
Market offering to raise capital for Orbital Infrastructure Group within the last 12 months. As such, the Firm or its affiliates
have received compensation for these "investment banking services" in the last twelve months.
Regulation Analyst Certification ("Reg AC") —  Jeffrey Campbell,
The views expressed in this report (which include the actual rating assigned to the company as well as the analytical
substance and tone of the report) accurately reflect the personal views of the analyst(s) covering the subject securities.
An analyst's sector is the universe of companies for which the analyst provides research coverage. Accordingly, the rating
assigned to a particular stock represents solely the analyst's view of how that stock will perform over the next 12 months
relative to the analyst's sector average.
Furthermore, in accordance with FINRA Rules 2711, 2241, and their amendments related to disclosure of conflicts of
interest, the analyst preparing this report certifies:
• The analyst or member of the analyst's household does not have a financial interest in the company that is the subject

of this report, including a position in the debt or equity of the company, without limitation, whether it consists of any
option, right, warrant, future, long or short position.

• The analyst or member of the analyst's household does not serve as officer, director or advisory board member of the
company that is the subject of this report.

• The analyst has not received any compensation from the subject company or from investment banking revenues,
directly or indirectly, for preparing this report.

• The report discloses all material conflicts of interest related to the analyst, the member firm, and the subject company
that are known at the time of publishing this report.
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Ratings
Buy: Expected to materially outperform sector average over 12 months and indicates total return of at least 10% over
the next 12 months.
Neutral: Returns expected to be in line with sector average over 12 months and indicates total return between negative
10% and 10% over the next 12 months.
Sell: Returns expected to be materially below sector average over 12 months and indicates total price decline of at least
10% over the next 12 months.
Not Rated: We have not established a rating on the stock.
Under Review: The rating will be updated soon pending information disclosed from a near-term news event.
Volatility Index
1 (Low): Little to no sharp movement in stock price in a 12 month period
2 (Low to medium): Modest changes in stock price in a 12 month period
3 (Medium): Average fluctuation in stock price in a 12 month period
4 (Medium to High): Higher than average changes in stock price in a 12 month period
5 (High): Extremely sharp movements in stock price in a 12 month period

All financial information is taken from company disclosures and presentations (including Form 10Q, 10K and 8K filings
and other public announcements), unless otherwise noted. Any prices or quotations contained herein are indicative only
and are not a commitment by A.G.P. / Alliance Global Partners to trade at any price.
If A.G.P. / Alliance Global Partners acts in a principal capacity with respect to the instruments mentioned herein it will be
disclosed in the previous section of this report entitled “Disclosures.” In the event that A.G.P. / Alliance Global Partners
does act in a principal capacity, the commentary is therefore not independent from the proprietary interests of A.G.P. /
Alliance Global Partners, which interests may conflict with your interests. Opinions expressed herein may differ from
the opinions expressed by other divisions and/or business units of A.G.P. / Alliance Global Partners. The Firm does not
undertake any obligation to update this material. This material is current as of the indicated date and as of the time it was
sent to you. This material was prepared from information believed to be reliable, but A.G.P. / Alliance Global Partners
makes no representations or warranties as to its accuracy or completeness.
This communication and the information contained herein is neither an offer to buy or sell nor a solicitation of an offer to
buy or sell any security or instrument or to participate in any particular trading strategy.
This report should not be used as a complete analysis of the company, industry or security discussed in the report.
Additional information is available upon request. Any opinions or estimates in this report are subject to change without
notice. An investment in the stock may involve risks and uncertainties that could cause actual results to differ materially
from the forward-looking statements. Additionally, an investment in the stock may involve a high degree of risk and may
not be suitable for all investors. No part of this report may be reproduced without the express written permission of A.G.P. /
Alliance Global Partners, member FINRA/SIPC. Copyright 2022.
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